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Plan for your financial
future with an RBC
WealthPlan analysis

Are you on track to achieve your goals? Have you taken the time to prioritize your goals
and identify what you can do to maximize your resources? Do you need help bringing
your goals to life?

An analysis using RBC WealthPlan can help you answer these questions

If you are the type of person who likes to know where you are going in life, this analysis is an effective way to plan for
your financial future. It helps you and your financial advisor understand your current financial situation, identify your
life goals and determine what steps you can take to achieve those goals. Plus, it offers you the ability to weigh certain
decisions and determine what is best for you and your family. With RBC WealthPlan, you and your financial advisor can
create a personal analysis based on your vision for retirement.

Start with your expectations and concerns Concerns example
When you think about retirement, what do you - How your plan can Help
most look forward to? What is your personal
vision of retirement? It might be an active lifestyle, © Level of concem: High
travel or time _Wlth Frlenqs and fomlly. .Wh(]tever & Cost of Health Care or Your plan will include the cost of Health
your expectations of retirement, you likely have Long-Term Care Care and we'll see if you'd benefit from
concerns for the future. When you think about Long Term Care Insurance.
retirement, what worries or concerns you? For

. £ health Y 6& suffering Investment We'll create a plan that has the best
many, runr."ng.OUt of money, health care costs Losses chance to meet your Goals with the least
and suffering investment losses are top concerns. risk:
Whatever you identify as expectations and = oElEiermmme e
concerns, whether they are shared or individual,
RBC WealthPlan can eosily include each in your 6 Running out of money If your plan is in the Confidence Zone,

there’s less reason to worry.
personal plan.

6 Getting Alzheimer's (or We'll consider Long-Term Care insurance
Expectations example other illness) idlscuss Medical Directives & Power of
ttorney.
x =.= 6 & Parents needing care we'll include a Goal for the cost of care
(; b co for your parents.
Active Opportunity Time to Time with
Lifestyle 10 Help Travel Friends & © Level of concern: Low
Others Family
& [ ] o O [ @ & 6& Kids mismanaging money ~ We'll discuss options that can help
= - e - e - young adults learn good money habits
and provide protection for assets.

Investment and insurance products offered through RBC Wealth Management are not insured by the FDIC or any other
federal government agency, are not deposits or other obligations of, or guaranteed by, a bank or any bank affiliate, and
are subject to investment risks, including possible loss of the principal amount invested.
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Consider your goals

Your goals, and the importance of
each, are deeply personal to you.
You may have some on your mind
right now, or you may need help
prioritizing what’s important to
you. RBC WealthPlan incorporates
a conversational approach to

e - My
identifying your goals and assigning financial
an importance based on needs, professional

wants and wishes.

g\mP“ﬁes My lig,

How prepared are you
for retirement?

More than likely, the primary reason 'O/“ovl-des the Y'\%\\‘
you save and invest is to finance SO/Ufions for me
your retirement. But before you

can determine your retirement
preparedness, you will need answers
to these three questions:

* How much money will I need?

+ Where will it come from? Goals example
+ How long will it last?
Joe & Pam's Goals
Don’t worry if you don’t know the Needs Wants Wishes
answers yet; your RBC Wealth Retirement - Basic Living EZTE  Travel-Europesn " »
. . . E: Retil it Tril
Management financial advisor and e . %ﬁ; S <~
RBC WealthPlan can help. The Gometned 026:2018) 5425000 - "
. ;grsnof;\oncwcurcd(zow— $300,000 > s Kitchen Remodel E \(
answers to these questions may % Do I %7@;‘
change over time and will be 5 i g .
. N} oth Medicare - . i
dependent on the following factors: == e E Vears of Retrement ﬁ
. 099:2050) In 2025 $50,000
+ Retirement assets and N vortsage rstiour a Recuring evryyeor or 3
income sources N s E - - S
Recuring every year fora ’ > 5055 $20,000 iy
« Current and future health status =R LB Recumgevery yearfora
. LOSS tolero nce = ‘ "’ New Electric Car o @
= ey ma sy i
+ Willingness to save R

Timeline  Hide Detail

Gift to Andrew

In2030

Gift to Sammy

In2035

Donor Advised Fund

When both are retired
Recurring every year until
End of Plan

LTC Premium - Joe
In2024

Recurring every year for a
total of 7 times

LTC Premium - Pam
In2024

Recurring every year for a
total of 7 times

@

$50,000

@

$50,000

o}

$0

@

$10,000

®

$10,000

+ Desired legacy

As life and your expectations

change, we can easily update your
RBC WealthPlan to help confirm you
remain prepared for what comes next.
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RBC WealthPlan, an
interactive experience

RBC WealthPlan allows you to take
charge of your plan by utilizing the
What Are You Afraid Of? tool. The
tool focuses on plan variables that
you cannot control. It allows you to
see the impact of market or Social
Security changes, inflation, plan
returns, long-term care needs and
other unexpected costs. Concerns
identified through this feature are
highlighted in RBC WealthPlan,
reminding you to address them.

RBC WealthPlan also allows you to
take charge of your plan by utilizing
the Play Zone®, a tool that allows
you to modify the things you can
control—for example, if you retire
earlier or later than you have
currently planned, trade-offs that
may be needed for one of your wants
or wishes, and the importance of
maximizing contributions during your
working years. Play Zone allows you
to see what is possible in retirement
given the resources that you have.

Start planning for your financial
future today

An RBC WealthPlan analysis gives

you and your financial advisor an
abundance of information about

your present and future financial
possibilities. From there, your RBC
Wealth Management financial advisor
suggests strategies to help you
produce the outcomes you dream
about. Call your financial advisor
today to schedule an appointment.

What Are You Afraid

Of? tool example

©  What Are You Afraid Of?

© Clear all values.
@ Great Recession Loss
& Concentrated Position
3 inflation

¥ Social Security Cuts

1 LowReturns

iy
A bic Early / Live Long

o
@ Health Care/ LTC
o
€ Cuts to Pension
& =important

Play Zone example

< Retun

Play Zone®

Want to retire earlier, spend more, or save more? Quickly

explore how those choices might impact your plan.

Need Help?

MILESTONES

|3 Joe's Retirement Age

|3 Pam’s Retirement Age

. Retirement-Basic Living Expense
@ Needs - Recurring

@ Health Care
Needs - Recurring

@ Mortsaue (firstfouryears of Ret)

Needs - Recurring

., Travel - European Retirement Trip
@ wants- One-Time Expense

N ctier Ee ol
Wants - One-Time Expense

,,  ExtraSpend First Ten Years of Retirement
@ Viants - Recuring

@ Travel

Wants- Recurring

Recommended Scenario @
Needs Only

045 Y

Probability of Success
Above Confidence Zone

Needs & Wants Only

84% W

Probability of Success
In Confidence Zone

Returns will drop by:

Py
®

Play Zone® Scenario
[ save [ Explore More v

Probability of Success
Above Confidence Zone
Total Spending
$12,763.764
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Needs, Wants & Wishes

82% W

Probability of Success
In Confidence Zone

Lock

COMPARETO
Recommended Scenario

3 Explore Z Change

Probability of Success

Above Confidence Zone 92-%3
Total Spending
$12,763764
70 2026
70 2026
s 425,000 | per e
s 23603 | per year
s 42000 | per occurrence
s 50,000
s 200,000
$ 50,000
s 20,000
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IMPORTANT: The projections or other information generated by [insert name of investment analysis tool, e.g. WealthPlan] regarding the likelihood of various
investment outcomes are hypothetical in nature, do not reflect actual investment results and are not guarantees of future results. Results may vary with each use and
over time.

Neither RBC Wealth Management, a division of RBC Capital Markets, LLC (“RBC WM”), nor its affiliates or employees provide legal, accounting or tax advice. All legal, accounting
or tax decisions regarding your accounts and any transactions or investments entered into in relation to such accounts, should be made in consultation with your independent
advisors. No information, including but not limited to written materials, provided by RBC WM or its affiliates or employees should be construed as legal, accounting or tax advice.

Play Zone® is a registered trademark of PIEtech, Inc.
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